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download this report to your smart phone.
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INTRO
Cloud CMA

MAP OF ALL LISTINGS

MLS # Status Address Price
0 Subject 6429 W North Ave, Oak Park, IL 60302
1 08789210 S 501 South Lyman Avenue $600,000
2 09036344 A 6429 West North Avenue $399,000
3 09038834 A 6441 West North Avenue $550,000
4 09049349 A 1835 Broadway Avenue $650,000

Status: S = Closed, A = Active
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INTRO
Cloud CMA

SUMMARY OF COMPARABLE PROPERTIES

Sold Listings

Address Beds Baths YrBlt SqFt List Price Sold Price Sold Date
501 South Lyman Avenue 0/0 $685,000 $600,000 3/25/15

Averages 0 $685,000 $600,000

Active Listings

Address Beds Baths YrBlt SqFt List Price Sold Price Sold Date
6429 West North Avenue 0/0 1965 $399,000
6441 West North Avenue 0/0 1961 $550,000
1835 Broadway Avenue 0/0 1958 $650,000

Averages 0 $533,000
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MLS #08789210

S

Cloud CMA

PROPERTY DETAILS

$600,000501 South Lyman Avenue, Oak Park

Listing information
MLS#: 08789210 Beds: Sq Ft: Sold Date: 3/25/15
Status: Closed Baths: 0/0 Year Built: DOM: 633

Features
Air Conditioning: Central Air Zoning: OFFIC Tax Amount: 118, 679 Total Building Square
Feet: 14400 Number of Storys: 4 Gross Rental Income: 13074 Total Annual Income: 130740
Total Annual Expenses: 36000 Annual Net Operating Income: 86980 Heat/Ventilation: Central
Bldg Heat Fire Protection: Fire Extinguisher/s, Partially Sprinklered Current Use: Commercial,
Office and Research Location: Mixed Use Area Minimum Rentable Square Feet: 14, 400
Maximum Rentable Square Feet: 14, 400 Number of Drive in Doors: 0 Number of Trailer Level
Docks: 0 Total Number of Tenants: 10

Remarks
Elevator building with 29 parking spaces including 7 covered spaces. Building was recently renovated
w/new exterior...units are 65% rented with another 10% in negotiation. Two store front spaces on first
floor one of which is rented. Office suites range from one room to 8 room suites. BUILDING IS
KNOWN AS 101 MADISON BLDG. On site manager 8am to 5 pm PABLO

Source: MREDInformation is deemed reliable but not guaranteed.
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MLS #09036344

A

Cloud CMA

PROPERTY DETAILS

$399,0006429 West North Avenue, Oak Park

Listing information
MLS#: 09036344 Beds: Sq Ft: List Date: 9/11/15
Status: Active Baths: 0/0 Year Built: 1965 DOM: 355

Features
Air Conditioning: Central Air, Chillers, Zoned Zoning: OFFIC Virtual Tour: Link Tax Amount:
27328 Total Building Square Feet: 13500 Number of Storys: 2 Gross Rental Income: 10759
Total Annual Income: 107592 Total Annual Expenses: 54601 Annual Net Operating Income:
52991 Heat/Ventilation: Central Bldg Heat, Central Heat/Indiv Controls, Gas, Radiators Fire
Protection: Alarm On Site, Fire Extinguisher/s Current Use: Office and Research Location:
Central Business District, Free Standing/Urban Minimum Rentable Square Feet: 1000

Remarks
Terrific building in GREAT location. needs some updating to make it a true money maker. Lots of
potential and upside. Big building, over 13,000 sq ft. Also has space for lease.

Source: MREDInformation is deemed reliable but not guaranteed.
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MLS #09036344

A

Cloud CMA

LISTING PHOTOS
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MLS #09036344

A

Cloud CMA

MORE LISTING PHOTOS

$399,0006429 West North Avenue, Oak Park
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MLS #09038834

A

Cloud CMA

PROPERTY DETAILS

$550,0006441 West North Avenue, Oak Park

Listing information
MLS#: 09038834 Beds: Sq Ft: List Date: 9/13/15
Status: Active Baths: 0/0 Year Built: 1961 DOM: 729

Features
Air Conditioning: Central Air, Central Individual Zoning: COMMR Tax Amount: 37776 Total
Building Square Feet: 12000 Number of Storys: 2 Gross Rental Income: 16875 Total Annual
Income: 168752 Total Annual Expenses: 53273 Annual Net Operating Income: 11547 Heat/
Ventilation: Central Bldg Heat, Central Heat/Indiv Controls, Forced Air, Gas Fire Protection: Alarm
On Site, Fire Extinguisher/s Location: Central Business District, Public Transport Avail, Free
Standing/Urban Minimum Rentable Square Feet: 466 Maximum Rentable Square Feet: 12000
Number of Drive in Doors: 0

Remarks
HUGE PRICE REDUCTION! 2 STORY 12,000 SQUARE FOOT OFFICE BUILDING LOCATED ON
NORTH AVE.BUILDING IS CURRENTLY DIVIDED INTO 14 OFFICES WITH 14 PARKING SPACES
IN THE REAR AND AMPLE STREET PARKING. CURRENT LONG TERM TENANTS INCLUDE
DENTAL AND CHIROPRACTIC OFFICE. THIS IS A VERY NICE BUILDING WITH A LOT OF
POTENTIAL. THOUSANDS OF CARS DRIVE PAST BUILDING EVERY DAY! SELLER MAY
CONSIDER OWNER FINANCING. WITH THE RIGHT IDEAS AND MANAGEMENT THIS CAN BE A
MAJOR CASH COW!

Source: MREDInformation is deemed reliable but not guaranteed.
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LISTING PHOTOS

$550,0006441 West North Avenue, Oak Park
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MORE LISTING PHOTOS
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MLS #09049349

A

Cloud CMA

PROPERTY DETAILS

$650,0001835 Broadway Avenue, Melrose Park

Listing information
MLS#: 09049349 Beds: Sq Ft: List Date: 9/27/15
Status: Active Baths: 0/0 Year Built: 1958 DOM: 38

Features
Air Conditioning: Central Air, Central Individual, Zoned Zoning: OFFIC Tax Amount: 36286
Total Building Square Feet: 8000 Number of Storys: 2 Gross Rental Income: 11479 Total
Annual Income: 114792 Total Annual Expenses: 27807 Annual Net Operating Income: 14500
Heat/Ventilation: Central Heat/Indiv Controls Fire Protection: None Current Use: Office and
Research Location: Corner, Mixed Use Area Minimum Rentable Square Feet: 0 Maximum
Rentable Square Feet: 0 Number of Drive in Doors: 0 Number of Trailer Level Docks: 0 Total
Number of Tenants: 10

Remarks
Free-standing, 2-story medical office building//Approx. 8,000 SF and 100% leased//New Parking
Lot//49 parking spaces (23 dedicated spaces, 5 spaces in front and 15 spaces on N. Creek)//Tenants
pay the taxes//Recent improvements include: New Elevator, Windows, & Electrical service//A/C and
central heat is approx. 10 yrs old and is serviced every 6 mo.//ADT Security System.

Source: MREDInformation is deemed reliable but not guaranteed.
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LISTING PHOTOS

$650,0001835 Broadway Avenue, Melrose Park
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MORE LISTING PHOTOS
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ANALYSIS

Sold Listings

Number of listings 1

Lowest price $600,000

Average price $600,000

Highest price $600,000

Avg price per sqft

Avg DOM 633

Active Listings

Number of listings 3

Lowest price $399,000

Average price $533,000

Highest price $650,000

Avg price per sqft

Avg DOM 374

Cloud CMA

COMPARABLE PROPERTY STATISTICS
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ANALYSIS
Cloud CMA

SOLD PROPERTY ANALYSIS

Address List Price Sold Price Difference DOM $ per Sqft
501 South Lyman Avenue $685,000 $600,000 -12.41% 633

Sold Averages $685,000 $600,000 -12.41% 633
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INFO
Cloud CMA

INTELLIGENT PRICING AND TIMING

Pricing a home for sale is as much art as science, but there are a few truisms that never change.

• Fair market value attracts buyers, overpricing never does.
• The first two weeks of marketing are crucial.
• The market never lies, but it can change its mind.

Fair market value is what a willing buyer and a willing seller agree by contract is a fair price for the home.
Values can be impacted by a wide range of reasons but the two largest are location and condition.
Generally, fair market value can be determined by comparables - other similar homes that have sold or
are currently for sale in the same area.

Sellers often view their homes as special which tempts them to put a higher price on the home, believing
they can always come down later, but that’s a serious mistake.

Overpricing prevents the very buyers who are eligible to buy the home from ever seeing it. Most buyers
shop by price range, and look for the best value in that range.
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INFO
Cloud CMA

INTELLIGENT PRICING AND TIMING

Your best chance of selling your home is in the first two weeks of marketing. Your home is fresh and
exciting to buyers and to their agents.

With a sign in the yard, a description in the local Multiple Listing Service, distribution across the Internet,
open houses, broker’s caravan, ads, and email blasts to your listing agent’s buyers, your home will get
the greatest flurry of attention and interest in the first two weeks.

If you don’t get many showings or offers, you’ve probably overpriced your home, and it’s not comparing
well to the competition. Since you can’t change the location, you’ll have to improve the home’s condition
or lower the price.

Consult with your agent and ask for feedback. Perhaps you can do a little more to spruce up your home’s
curb appeal, or perhaps stage the interior to better advantage.

The market can always change its mind and give your home another chance, but by then you’ve lost
precious time and perhaps allowed a stigma to cloud your home’s value.

Intelligent pricing isn’t about getting the most for your home – it’s about getting your home sold quickly at
fair market value.
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INFO
Cloud CMA

CURB APPEAL, A FIRST IMPRESSION THAT LASTS

First Impressions
Most buyers form their first impression of your home before they even get out of their cars. This is “curb
appeal,” or the view from the curb that tells the buyer how attractive and well-maintained your home is
compared to other homes. In a competitive market, it takes more than trimming the hedges and planting
a few flowers to create curb appeal.

It takes more than trimming the hedges and planting a
few flowers to create curb appeal.

The exterior of your home must be in pristine
condition – freshly painted, cleared of clutter, with
no visible repairs needed. A broken step, overgrown
bush, or abandoned toys in the yard can spoil the
appearance and your buyer’s first impression.

Curb Appeal
Curb appeal is important because it sets the tone for
what the buyer is going to see inside. If the buyer
likes the exterior, he or she will be predisposed to
also like the interior and you’re that much closer to
selling your home. To see what needs to be done to
sell your home faster and for a higher price, go
outside, stand on the curb and try to look at your
home the way the buyer will.

Walkways/driveways - Make sure walkways are
clear of snow, weeds, or debris. Repair or replace
cracked steps or pavers. Driveways should also be
clear of vehicles, toys and debris. Park cars in the
garage.

Landscaping - Keep your lawn mowed, edged and
watered. Prune dead branches and plants. Weed flower beds and replace leggy, thin landscaping with
fresh plants and flowers.

Exterior - Replace loose or damaged roof shingles, clean the gutters, and paint and caulk window trim
and doors. Repaint the front door an eye-catching color that complements the rest of the exterior.
Replace broken windows.

Entry - Power wash siding, brick, windows, and porches. Paint or replace furniture such as rocking
chairs or porch swings. Replace mailboxes, light fixtures, door knobs or any other fixture that looks less
than fresh. Put out a welcoming new floormat.

Some parts of your home may require more work than others, but it’s well worth it to get buyers eager to
see what’s inside.
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INFO
Cloud CMA

MOVING CHECKLIST

Moving to a new home can be an exciting journey. Whether you’re changing cities or neighborhoods, a
move is not only a change in scenery, it’s the start of a new chapter in life. Yet, moving can also be very
stressful, often seeming like one thing after another has to be done. By finding the right moving service
and having a good, though flexible, moving plan, most of the common moving headaches can be easily
avoided.

Ask your relocation agent which moving companies
their company recommends.

Start planning your move
Finding the best mover for your particular needs and
at the right price involves a simple evaluation of your
needs. Like many service-oriented industries, the
moving companies of today have expanded to offer a
wide range of services in order to be competitive.
From planning your move, to storing your things, to
packing and unpacking, to decorating and organizing
your belongings in your new home, you can choose
the extent of services you require and have them
tailored to suit your moving budget.

Deciding what to pack isn’t as simple as it sounds,
particularly if you’re downsizing, but the amount of
goods as well as the type of goods you’re moving
can make a big difference in which mover you
choose and how much you’ll spend.

A good rule of thumb is to group items into no more than three categories - Keep, Donate, Throw Away.
Label your things according to the rooms where they’ll be moved – bedroom #2, first floor powder bath
by stairs, etc. Provide your movers with copies of the floorplan of your new home, so they can move
more efficiently without having to stop and ask you where things go. Lastly, remember that the movers,
though they are professionals, will get tired. On the Chicago-based Bernard Movers website, the movers
advise keeping boxes under 50 pounds whenever possible. They also strongly recommend putting
heavier items in smaller boxes to reduce bulkiness, and lighter items in larger boxes with proper labeling
like "topload."

Get referrals
According to Mayflower.com, one of the nation’s most recognized movers, finding a good moving service
begins with asking someone you know - a family member, coworker or a friend about their moving
experiences, good or bad. Who do you know who works with people who frequently move? Your real
estate professional can also be an excellent source of information. And if you’re being transferred, ask
your relocation agent which moving companies their company recommends. Other employees of your
company who have preceded your relocation may also be able to suggest a reputable mover.

Large industry organizations such as American Moving and Storage Association have associate
members listed on their Web sites. These associate moving company members must agree to abide by
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the terms of the organization's published tariffs and to participate in the Arbitration Program sponsored
by the organization, which may be positive for consumers. Although the AMSA doesn't recommend
movers, a list of members is posted on the site, along with helpful hints. The AMSA does suggest getting
several estimates in order to compare cost and range of services.

Consumer organizations such as the Better Business Bureau can give you additional insights. If the
company is registered through BBB, then you can find all relevant information from their corporate
address, BBB rating, if there are any complaints against the company, the names of any and all
management, and any specific licensing that your state may require. Of course one of the many places
to start looking for your mover is the Internet. Online you can find and compare many moving companies’
services on their websites.

Comparing movers
When you compare price and service estimates from several moving companies, you will find that
estimates are based on the weight of your household items, the distance they will be moved, and the
amount of packing and other services you will require. Be sure to show the estimator every single item
that will be moved. Find out if your mover accepts credit cards, third-party payments from your company,
or whether the mover operates by cash only. Negotiations with your mover should include a clear
understanding of rates and charges that will apply, the mover's liability for your belongings, pick-up and
delivery schedules, and claims protection. For example, if you decide to pack some of your own things,
your mover will not be liable. If your estimate is binding, it will not cover non-itemized items. Non-binding
estimates are not guaranteed rates, and only cover the weight of your shipment, and the cost of the
moving services. An estimate still has to be performed before a mover will provide you with a binding
contract.

If you are moving interstate, you should read and understand all of the information you will receive. In
addition to brochures explaining their various services, moving companies should give you a copy of a
consumer booklet entitled "Your Rights and Responsibilities When You Move" and information regarding
the mover's participation in a Dispute Settlement Program. Distribution of the consumer booklet and the
requirement that movers must offer shippers neutral arbitration as a means of settling disputes that may
arise concerning loss or damage on household goods shipments are requirements of the Federal
Highway Administration (FHWA).

Be prepared
Even in the most well-planned moves, something can happen. Insurance is crucial. Check with your
homeowner’s insurance carrier about coverage for your belongings while moving. Your mover will
provide either released value insurance (about $0.60 per pound of goods lost or damaged, according to
NAVL.com) or full replacement value, which you must sign for on your bill of lading. If you are not sure
how to estimate the value of your belongings for insurance purposes, your insurance carrier may provide
suggestions, such as $10,000 per room or half the value of the new home. Items of special value such as
heirlooms, paintings, or collectibles can be insured under separate riders. In the event of damage to an
item, file a claim immediately. Be sure to save the packing materials to show to the adjuster, should there
be any problems.
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Cloud CMA

FEATURES THAT SELL

According to the National Association of REALTORS® latest profile of homebuyers and sellers, buyers
plan to occupy their homes for the next 10 years. They want homes that offer the room, flexibility and
comfort they anticipate they will need for a long time. Over three out of four buyers chose a detached
home, while attached homes - condos and townhomes - were favored by single homebuyers and buyers
without children.

Buyers want homes that offer the room, flexibility and
comfort they anticipate they will need for a long time.

Buyers Today
The median-sized existing home purchased in 2010
was built in 1990, with 1,780 square feet, three
bedrooms and two bathrooms. Size mattered most,
while the home's condition came in a close second.
Buyers in multiple surveys expressed concerns over
operating costs. They want energy-efficient
appliances, windows, water and operating systems.
They're also carefully considered commuting costs to
jobs, schools and other destinations. Overall, they’re
buying smaller homes closer to the inner city.

A study by The National Association of Home
Builders found that buyers are interested in saving
on square footage, but they want a gracious, but
casual ambiance. It's likely that new homes by 2015
will reflect buyers' preferences for maximizing square
footage with smaller entries, dining rooms and living
rooms, and awarding that square footage to a
greater-sized family room and eat-in kitchen.

Must Have Features:
• A walk-in closet in the master bedroom
• Separate tub and shower in the master bath
• A separate laundry room
• Ceiling fans
• First-floor master
• Two-car garage
• Insulated front door
• 9-foot ceilings on first level

Buyers want homes that are sustainable and affordable, more than homes that are impressive to others.
For that reason, builders predict that homes of the future will continue to be smaller and more energy-
efficient, with far better space-planning, storage and utility than existing homes have today.
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HOW CMAS CAN VARY

Whether you are buying or selling a home, your real estate professional can give you a snapshot of the
local market known as the competitive or comparative market analysis or CMA.

A CMA helps the seller choose a listing price and the
buyer to make an offer.

CMAs are generated from multiple listing service data.
They’re convenient reports that help sellers choose a
listing price and buyers to make offers on a given
home.

CMAs vary greatly depending on the search
parameters that are input by the real estate
professional, by type of home (detached vs. attached),
zip code or by street, number of bedrooms, baths and
living areas, square footage, and numerous other
search criteria.

They also tell you which homes have recently sold - six
months, three months, one month, and which homes
are currently on the market in the area and price range
you’re interested in. As many fields of information as
there are, some criteria simply can’t be listed in a CMA.
If the MLS has a field for “ocean views,” you’ll know.
But if not, you’ll have to learn more in the remarks
section that is filled in by the listing agent. There you
might find “great views.” But who is to say what makes
a great view?

CMAs results may vary even between identical homes
One property may simply offer better drive-up appeal or is in better condition than the other, and that will
be reflected in the sales price.

Last, buyer and seller motivation can’t be quantified. You don’t know why a seller agreed to take less for
their home or why a buyer paid more for another home. Family problems, corporate relocations and other
reasons all play a role. What you can learn from the CMA is how long the home took to sell. If it was
quick, the seller was highly motivated. If it didn’t, it was probably overpriced.

CMAs are Tools
For these reasons, CMAs are not home valuations. They are tools to use alongside your real estate
professional’s knowledge of the market. They may have house-to-house knowledge of the market and be
able to tell you why they think one home sold for more than another.
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CMAS VS APPRAISALS

Market Value

Your home’s market value is equally important to
buyers, sellers, lenders and real estate professionals.

Establishing a home’s market value is equally
important to buyers, sellers, lenders and real estate
professionals so that transactions can proceed
quickly and efficiently. A real estate professional may
prepare a comparative or comprehensive market
analysis (CMA) for their sellers to help them choose
a listing price. The CMA includes recently sold
homes and homes for sale in the seller’s
neighborhood that are most similar to the seller’s
home in appearance, features, and general price
range.

Home Value
Although the CMA is used to help determine current
market value, it does not establish the seller’s home value. In fact, the seller’s home is typically not even
featured in the CMA. The CMA is merely a guide to help the seller learn what’s happening in their local
market, so they can better understand where their home fits in term of price ranges, based on location,
features and condition. Once the home is listed on the open market, a buyer makes an offer, usually
based in part on a CMA the buyer’s agent has prepared. CMAs can help buyers better understand the
local market as well as sellers. If the buyer is receiving financing through a bank, the bank will order an
appraisal. Unlike the CMA, a bank appraisal is a professional determination of a home’s value. It’s
performed by a licensed appraiser, using guidelines established by the Federal Housing Finance
Agency, which regulates federal housing loan guarantors such as FHA, VA and housing loan purchasers
Fannie Mae and Freddie Mac.

Appraisal
An appraisal is a comprehensive look at a home’s location, condition, and eligibility for federal
guarantees. For example, a home that doesn’t meet safety requirements such as handrails on steps will
not be eligible for FHA or VA loans until the handrail is installed or repaired. Appraisers use the same
data in their market research to find comparable homes as REALTORS® do. They are also members of
the MLS, but they also have additional guidelines from the bank to follow that minimize risk to the bank.
They may take off value for slow-moving markets, or markets with high rates of foreclosures. If prices are
falling, the appraiser takes the number of days a home has been on the market far more conservatively.

When the appraisal is finished, the bank makes the decision to fund the loan, or it may require the seller
to fix certain items and show proof that the repairs have been made before letting the loan proceed. If the
loan doesn’t meet lending guidelines, the bank will decline the loan. Despite stricter lending and
appraisal standards, most buyers’ loan applications go through to closing – nearly 85 percent. One
reason for that is that real estate agents are preparing CMAs that are better tuned to lending standards,
for sellers and buyers to better understand not only what the market is doing, but how much lenders are
willing to finance.
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THE VALUE OF YOUR HOME

In a neighborhood of similar homes, why is one worth more than another? That’s the question that’s
teased buyers and sellers for ages, but the answer is simple.

Your real estate professional can help you determine
the true value of your home.

Every home is different.
When a home is sold, a willing seller and a willing
buyer have just announced to the world the value of
that home. From there, other similar homes are
benchmarked, but other factors come into play. The
most important are:

Location - The closer a home is to jobs, parks,
transportation, schools, and community services, the
more desirable it is.

Size - Square footage impacts home values because
they’re built using more materials. Larger lot sizes
mean more privacy.

Number of bedrooms and baths - Over time,
median homes have grown larger. Decades ago,
household members shared bedrooms and baths
without complaint, but today, families want more
privacy. The median home purchased today is a
three-bedroom, two-bath home.

Features and finishes - Features such as outdoor kitchens and spa baths make a home more luxurious.
A home finished with hardwood floors and granite countertops is going to cost more than a home with
carpet and laminate countertops.

Condition - The closer a home is to new construction, the more it will retain its value. It’s perceived as
more modern, up to date, and perhaps safer. Homes that are not updated or in poor repair sell for less.
It’s a good idea for homeowners to keep their homes updated and in top repair.

Curb appeal - From the street, the home looks clean, fresh, and inviting. Fresh landscaping and flowers
won’t change the size or location, but they certainly add charm.

When two homes are identical in the same neighborhood, a higher price may come down to something
as simple as views, or paint colors, or the overall taste of the homeowner.

Valuing a home will never be an exact science, but if you buy wisely, keep your home updated and in
good repair, you should recoup most if not all of your investment.
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